ASSET-BASED LTC

Navigating the Long-Term Care
Conversation

Turn Difficult Discussions into Proactive Care Solutions

Talking to aging parents or loved ones about future care needs can feel
emotional and daunting. Many families delay having this talk because it
touches on sensitive topics like health, aging, and independence. However,
initiating an open conversation early allows your family to prepare proactively,
helping your loved ones maintain their dignity, choice, and control.
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Understanding Your Funding Options: Traditional vs. Asset-Based LTC

When you sit down with your financial advisor, they will help you explore which long-term care solution fits your
family’s broader financial plan:

* Traditional Long-Term Care Insurance: Works similarly to auto or health insurance. You pay ongoing
premiums, and if care is needed, qualified policies pay out tax-favorable benefits for qualified care expenses.

* Asset-Based LTC (Hybrid Solutions): Links LTC coverage to a life insurance policy or annuity. If you need
care, it pays out LTC benefits. If care is never needed, a death benefit (generally income tax-free under ERC
Sec. 101(a)) or cash value passes along to your beneficiaries.



4 Steps To a Productive Dialogue

Treat this as an ongoing, supportive discussion built on care and mutual respect:

1. Choose a Relaxed Setting 2. Lead with Love and Choice
Pick a quiet, comfortable time without pressure Frame the talk around protecting their autonomy
(avoid crowded holiday dinners). and honoring their wishes.

3. Involve a Financial Advisor Early 4. Pace the Conversation
Bring in a neutral professional to present funding Build consensus over time rather than attempting
options and relieve family emotional strain. to resolve every detail in one sitting.

Conversation Starters for Families
Here are gentle ways to introduce the topic with your loved ones:

* On Living Preferences: “As you look ahead, what does a comfortable lifestyle look like to you, and how
can | support your goals?”

* On Care and Independence: “If you ever needed extra assistance with daily routines, what kind of care
would you prefer, and who would you want helping you?”

* On Supporting Family: “We want to make sure the family is prepared to support you without placing
emotional or physical strain on anyone. Have you thought about a long-term care plan?”

* On Financial Peace of Mind: “I'd love for us to talk with our financial advisor about options like
Asset-Based LTC so we can make sure your retirement savings are protected no matter what healthcare
costs arise.”

You don’t have to navigate LTC planning alone. Contact your financial advisor
today to schedule a joint family strategy session. We will help you evaluate
Traditional vs. Asset-Based LTC options, protect your retirement assets, and build
a plan tailored to your family’s needs.
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